July Start

Starter Fall1 Winter 1 Spring/ Fall 2 Winter 2 Spring/

Courses Summerl Summer 2

MBA 681-Strategic MBA 611 - MBA 621 - MBA 677 - MBA 631 - Leading MBA 610 - MBA 678 -

Mindset and Accounting for Financial Leadership and People and Management Advanced Leadership and

Customer Managers (3) Management Ethics (1.5) Organizations (3) Information Systems Ethics (1.5)

Centricity(1) -Financial (3) -Motivation and Business

-Customer centricity | Statements -TVO money -Internal Structure Intelligence(2)

-Systems thinking -Managerial -Risk/Return -Change -Strategic role of
accounting -Valuation and management information systems
(Budgeting, costing) | Globalization -Business intelligence

MBA 676 - Leading MBA 641 - Applied MBA 651 - MBA 674 - Self MBA 660 - MBA 683 - Strategic MBA 684 -

People and Teams Business Marketing for Awareness and Operations and and Global Professional Consulting

(1) Economics (3) Professionals (3) | Leadership Styles Supply Chain Competitiveness (6) and Communications (1)
-Micro: Market -Customer Value | for MBAs (1) Management (3) -Competitive -Global project:
structure; Barriers -Market -Operations Strategies international partner,
-Macro: Trade Research -Logistics and -Corporate Strategies VAGTC, etc.
theories; -Marketing procurement and Governance -Local project: SBDC,
competitive Strategy -Cultural Differences FOBI, etc.
advantage, (branding) -International -Washington Campus
Business cycles Strategies

MBA 601 - Applied MBA 679 —

Data Analysis and Effective

Decision Making (1) Leadership (1)

-Data analysis
-Problem solving

MBA 675 -
Legal Environment
for Business (1)




December Start

Starter Winter 1 Spring/ Fall 1 Winter 2 Spring/ Fall 2

Courses Summer1 Summer 2

MBA 681-Strategic MBA 611 - MBA 677 - MBA 621 - MBA 631 - Leading MBA 678 - MBA 683 - Strategic

Mindset and Accounting for Leadership and Financial People and Advanced and Global

Customer Managers (3) Ethics (1.5) Management (3) Organizations (3) Leadership and Competitiveness (6)

Centricity(1) -Financial -TVO money -Motivation Ethics (1.5) -Competitive Strategies

-Customer Statements -Risk/Return -Internal Structure -Corporate Strategies

centricity -Managerial -Valuation and -Change and Governance

-Systems thinking accounting Globalization management -Cultural Differences
(Budgeting, costing) -International

Strategies

MBA 676 - Leading MBA 641 - Applied MBA 674 - MBA 651 - MBA 660 - MBA 610 - MBA 684 -

People and Teams Business Economics Self-Awareness Marketing for Operations and Management Professional

(1) (3) and Leadership Professionals (3) Supply Chain Information Consulting and
-Micro: Market Styles for MBAs (1) | -Customer Value Management (3) Systems and Communications (1)
structure; Barriers -Market Research -Operations Business -Global project:
-Macro: Trade -Marketing -Logistics and Intelligence(2) international partner,
theories; Strategy (branding) | procurement -Strategic role of VAGTC, etc.
competitive information systems -Local project: SBDC,
advantage, Business -Business FOBI, etc.
cycles intelligence -Washington Campus

MBA 601 - Applied MBA 679 -

Data Analysis and Effective

Decision Making (1) Leadership (1)

-Data analysis
-Problem solving

MBA 675 -
Legal Environment
for Business (1)




